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Connecting Irish design, manufacturing and commercial opportunity.

With ten editions now published, Irish Contract Interiors has 
established itself as a distinctive voice for Ireland’s contract 
interiors, commercial fit-out and FF&E sectors. Published 
in partnership with the Irish Wood & Interiors Network 
(IWIN), it connects the designers, manufacturers, suppliers, 
contractors and clients shaping the spaces in which we 
work, learn, stay and live.

Since we began we have celebrated Ireland’s interiors 
industry, showcasing outstanding projects, innovative 
products, specialist manufacturing and the businesses 
behind them. Our editorial approach looks beyond finished 
interiors to explore the craftsmanship, technologies, 
materials and relationships that make exceptional spaces 
possible, encouraging collaboration across the supply 
chain.

Our partnership with IWIN remains central to this mission. 
Through its commitment to Irish manufacturing, export 
development, sustainability, innovation and skills, IWIN 
makes a significant industry contribution. Its work 
fostering collaboration, building commercial relationships 
and championing Irish expertise internationally reflects 
our shared ambition: a stronger, more connected and 
competitive industry.

As the sector responds to changing market conditions, 
technological advances and growing sustainability 

expectations, industry communication and commercial 
engagement are increasingly important. Businesses must 
ensure their capabilities remain visible to those influencing 
specification, procurement and investment decisions.

Through our magazine, published six times a year, and our 
website, email newsletters and social media, Irish Contract 
Interiors provides an integrated platform for businesses 
seeking to raise their profile, strengthen relationships and 
develop opportunities. Combining industry coverage with 
targeted promotion, we connect brands with an influential 
audience across Ireland’s design, manufacturing, fit-out and 
construction communities.

Building on the momentum of our first 18 months, 
continued industry engagement will be essential. We 
encourage businesses to share their stories, contribute 
expertise and invest in the visibility and connections our 
platforms provide, while supporting IWIN’s invaluable work.

Partnering with Irish Contract Interiors is more than 
promoting a brand. It is an opportunity to join a trusted 
industry platform, strengthen commercial connections 
and support Irish design and manufacturing. Together with 
IWIN and the businesses we represent, we look forward 
to championing the people, innovations and opportunities 
shaping the next chapter of Ireland’s contract interiors 
industry.

Welcome to Irish Contract Interiors

John Legg – publisher/editor

www.irishcontractinteriors.com

http://www.irishcontractinteriors.com
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IWIN Members’ Projects

Cloháne Wood Products
IWIN member Cloháne Wood Products delivered Cork’s award-
winning Paladar cocktail bar as main contractor, working with a 
long-standing architectural partner to sensitively transform its 
protected building and preserve the original back bar. Named 
Ireland’s Bar of the Year 2024, the venue combines heritage-
inspired craftsmanship with purposeful material reuse, 
including reclaimed timber shutters, repurposed scaffolding 
planks and carefully selected spalted maple.

www.clohane.ie

ONOVO 
IWIN member ONOVO has delivered a 
bespoke fi t-out for Insomnia at Liffey 
Valley Shopping Centre, designed to 
support effi cient service in one of 
Dublin’s busiest retail destinations. A 
considered layout, durable fi nishes and 
precision joinery create a welcoming 
customer environment built to 
withstand constant footfall. 

www.onovo.ie

Natural Sleep / Finline Furniture
Two IWIN members have joined forces, with Natural Sleep 
taking concession space in Finline Furniture’s Dublin 
showroom. The partnership gives customers greater access to 
Natural Sleep’s handcrafted mattresses, made in Co. Limerick 
using organic and natural materials, within the established 
showroom of another family-run Irish furniture business. 

www.naturalsleep.ie

10   NEWS
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The Irish Joinery Company
IWIN member The Irish Joinery Company has been appointed 
main contractor for the refurbishment of Galway Greyhound 
Stadium. The company will manage the complete delivery, 
from demolition and enabling works through to fi t-out and 
fi nal handover, with work progressing on site and completion 
scheduled before Christmas. 

theirishjoinerycompany.com

MFM Joinery
IWIN member MFM Joinery has 
showcased its specialist fi t-out work at 
the fi ve-star Conrad Dublin, completed 
under the management of Townmore 
Construction. Stained oak-veneered 
panels and doors were paired with 
polished brass fi ttings to create an 
elegant fi nish, with every element carefully 
crafted by the MFM Joinery team.

www.mfmjoinery.ie

DFL Fitouts & Joinery
IWIN member DFL Fitouts & Joinery has completed the 
bespoke joinery works for the refurbishment of Bill Ahearne’s 
Pub, formerly Fitzgerald’s of Aston Quay in Dublin. Working 
alongside the Ahearne family and Millimetre Design, the 
Waterford-based team manufactured, supplied and installed 
reclaimed fl oorboards, tongue-and-groove wall panelling, 
feature screens, a snug area and raised stage. The project also 
involved relocating and extending the existing central bar.

www.fi touts.ie

11
Join today
www.iwin.ie
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46   PROFILE  |  Loughnanes Joinery

What began as a family tradition in 1796 has evolved 
into one of Ireland’s most respected specialist joinery 
manufacturers, delivering bespoke timber solutions for 
landmark hospitality, education, healthcare, commercial 
and heritage projects across Ireland and the UK.

Today, from its purpose-built manufacturing facility 
in Monivea, Co. Galway, Loughnanes Joinery combines 
generations of woodworking expertise with advanced 
manufacturing technology, creating bespoke architectural 
joinery, certified fire doors, furniture and interior fit-out 
packages that balance traditional craftsmanship with the 
demands of modern construction.

It is a philosophy built not on standing still, but on 
continual evolution.

Built on heritage, driven by innovation
While the values of quality, precision and attention to 
detail remain unchanged, the business has consistently 
invested in new technology, manufacturing capability 
and skilled people, ensuring it continues to meet the 
increasingly complex requirements of architects, interior 
designers and main contractors.

With more than 40 craftspeople, designers and installers 
working together under one roof, Loughnanes offers 
clients a seamless service from design development and 
manufacture through to installation, maintaining complete 
control over quality at every stage of the process.

That commitment has earned the company an 
enviable reputation across a diverse range of sectors. 

Seven generations of 
craftsmanship, shaping the 
future of Irish contract interiors
Some companies build interiors, others build reputations that outlast generations – Loughnanes 
Joinery has been quietly doing both for more than 220 years. We catch up with the business and 
looks at two of this most recently complete projects.

www.irishcontractinteriors.com/interviews-profiles

From left: James and John Loughnane, Director and Financial Director respectively
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Whether contributing to luxury hospitality destinations, 
contemporary commercial workplaces, healthcare facilities 
or higher education environments, every project refl ects 
the same meticulous attention to detail and collaborative 
approach that has defi ned the business for generations.

Rather than seeking the spotlight, Loughnanes has 
steadfastly built its reputation through repeat business and 
long-standing client relationships – an achievement that 
perhaps says more than any marketing slogan ever could.

Evolving with the industry
Few businesses remain successful for generations by 
standing still, and Loughnanes Joinery is no exception. 
While the company’s heritage speaks for itself, its modern 
story has been defi ned by a willingness to embrace 
change, investing in technology, people and processes to 
meet the increasingly sophisticated demands of today’s 
construction and interiors sector.

Operating from a 45,000 sq ft manufacturing facility in 
Athenry, Co. Galway, the company has grown into one of 
Ireland’s leading specialist joinery manufacturers. Early 
adoption of CNC technology, together with continued 
investment in advanced machinery, has enabled 
Loughnanes to deliver complex, large-scale projects 
while retaining the attention to detail that only skilled 
craftsmanship can provide.

Today, architects, designers and main contractors turn 
to Loughnanes not simply for individual joinery items, but 
for integrated interior solutions. From bespoke architectural 
joinery and specialist furniture to certifi ed fi re doors, wall 
panelling and complete fi t-out packages, every element 
is designed, manufactured and installed with the same 
commitment to precision and quality.

That collaborative approach has become one of the 
company’s defi ning strengths. By working closely with 
design teams from the earliest stages of a project, 
Loughnanes is able to translate creative concepts into 
practical, manufacturable solutions, ensuring design 
intent is maintained without compromising buildability, 
programme or performance.

Perhaps most importantly, the company has never lost 
sight of the relationships that have underpinned its success. 
A signifi cant proportion of its work continues to come from 
long-standing clients and repeat business – a refl ection 
of a reputation earned over decades through reliability, 
consistency and delivering on its promises. >>

“More than 220 years of cra� smanship 
continue to shape some of Ireland’s most 
ambitious interior projects”

www.irishcontractinteriors.com

Solar panels dress the 
rooves of the factory

CNC machines ensure the 
consistency customers require
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56   PROFILE  |  DFL Fitouts & Joinery

There is often a temptation when visiting a recognisably 
successful business to look for the one thing that 
sets them apart. A particular piece of machinery, an 
innovative process or perhaps a landmark project that 
transformed its fortunes. Spend a morning with James 
Foley, however, and a rather different picture begins 
to emerge.

The success of DFL Fitouts & Joinery hasn’t been 
built around one defining moment. Instead, it has grown 
steadily through good decisions, good staff, careful 
investment and an understanding that clients value 
reliability every bit as much as creativity. It may not 
be the most dramatic story, but it is undoubtedly one 
of the reasons the County Waterford company has 
established itself as one of Ireland’s leading commercial 
interiors specialists.

James is the first to steer the conversation away from 
grand statements. There is little interest in talking about 
being the biggest or the busiest. Instead, the discussion 
quickly settles on the practicalities of the business– 
understanding clients, solving problems and maintaining the 
standards that have underpinned the company’s reputation 
for more than thirty years.

What becomes clear is that DFL has never viewed 
manufacturing and fit-out as separate disciplines.

The company’s joinery workshop, furniture production 
and installation teams all work towards the same objective, 
creating an integrated business that takes projects from 
initial concept through manufacture to final completion. For 
clients, that means fewer interfaces, clearer communication 
and the reassurance of knowing that the same experienced 
team remains involved throughout the life of the project.

DFL Fitouts & Joinery:  
getting the fundamentals right
From bespoke joinery and furniture manufacture to complete commercial fit-outs, DFL Fitouts 
& Joinery has spent more than three decades building a business founded on craftsmanship, 
collaboration and dependable delivery. John Legg travelled to County Waterford to meet Managing 
Director, James Foley and discover why the company’s measured approach continues to win 
clients across Ireland.

The assembled DFL team

www.irishcontractinteriors.com/interviews-profiles
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That integrated approach is further strengthened by 
DFL’s place within the wider David Flynn Ltd group. With 
more than four decades’ experience as a respected 
main contractor, the wider business brings a valuable 
understanding of programme management, collaboration 
and project delivery that naturally filters through to the 
fit-out division. It gives DFL an appreciation not only 
of beautifully crafted interiors, but also of the wider 
construction process and the practical realities that shape 
every successful project.

It’s a model that appears deceptively straightforward, 
yet it requires considerable experience to make it 
work consistently.

An integrated approach
As James explains the development of the business, 
there is a strong sense that every part of DFL has evolved 
to support the next. Manufacturing isn’t there simply to 
produce furniture; it provides the flexibility and quality 
control that allow the fit-out operation to deliver exactly 
what architects, designers and end users expect.

Equally, the fit-out side of the business gives purpose 
to the manufacturing operation. Rather than supplying 
individual products, the workshop contributes to complete 
interior environments where every element has been 
designed, manufactured and installed with the finished 
project in mind.

That level of integration has become one of DFL’s 
greatest strengths and helps explain why the business has 
developed such long-standing relationships across the 
commercial interiors sector.

Perusing completed projects on the company’s website 
is one thing – walking through the workshop itself is 
quite another. There was none of the usual rush to 

demonstrate and admire the latest piece of machinery. 
Instead, James was far more interested in explaining how 
work flowed through the business and, perhaps more 
importantly, where the next investment would make the 
greatest difference.

Rather than talking about another CNC or edging 
line, James is focused on keeping a grip on operational 
practicalities and thinking about space and the reality of 
supporting larger project volumes.

The scale of the operation reinforces the impression 
of a business that has grown steadily and invested 
with purpose. Modern manufacturing sits comfortably 
alongside well-proven equipment that continues to 
produce the quality and accuracy demanded by today’s 
projects. Nothing feels extravagant, but neither does 
anything feel neglected. Instead, there is a reassuring 
sense that every investment has been made because it 
improves the way the business performs. That measured 
approach perhaps says as much about James, and the 
wider team, as it does about the company. >>

The impressive main office

 Managing Director, 
James Foley

www.irishcontractinteriors.com
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Welcome to the September/October edition of Irish Contract Interiors.

The past couple of months have been particularly busy for the Irish Wood & Interiors Network, with much of our activity 
focused on three areas that I believe will be increasingly important for the sector: international market development, stronger 
engagement with the design community, and the practical deployment of artificial intelligence within our businesses.

August saw IWIN exhibit for the first time at IWF Atlanta, one of the major woodworking and manufacturing exhibitions in 
North America. Getting an Irish industry presence on the ground in the US required a considerable amount of planning, but the 
experience proved extremely worthwhile.

The quality of conversations at the show was particularly encouraging. We met manufacturers, distributors, designers 
and industry specialists from across the US and further afield, and received very positive feedback on the capabilities of 
Irish companies.

The exhibition also provided the first international showcase for Kildara, our collaborative Irish interiors brand. The Dún Briste 
whiskey console became an excellent conversation starter on the stand and demonstrated the potential of combining Irish 
manufacturing expertise with strong design, materials and a distinctive story. The response reinforced our belief that there is 
an opportunity for Irish manufacturers to collaborate and present something different to international markets.

Our attention now turns closer to home with our collective presence at Archi Expo in the RDS.

This will be IWIN’s first major combined exhibition in Ireland focused specifically on engaging with architects and interior 
designers. A strong group of member companies will exhibit together, showcasing everything from bespoke joinery and 
kitchens to doors, surfaces, graphics and specialist interior products.

For me, developing stronger connectivity throughout the entire construction and interiors supply chain is extremely important. 
Architects and designers need a deeper understanding of the specialist skills and manufacturing capabilities that exist within 
Ireland, while manufacturers benefit enormously from understanding projects and specifications much earlier in the process.

The third major area of activity is AI. We have started working with the AIM Centre to help members better understand 
what artificial intelligence can realistically deliver within a manufacturing business. The focus is moving beyond general 
demonstrations and individual productivity tools towards practical applications across sales, estimating, administration, HR, 
operations and management.

Our next objective is to identify suitable AI deployment partners who can work directly with member companies. There are 
many organisations entering this space and making significant claims about what AI can achieve. Our job as a network is to 
work through that noise and identify partners with the technical capability, business understanding and credibility to deliver 
genuine results.

Ultimately, we want to help members identify repetitive activities, establish the right business KPIs and then deploy AI agents 
and automation where they can make a measurable difference. Whether it is entering new markets, building relationships with 
architects and designers or adopting new technology, the common theme is practical business improvement.

There is a great deal happening across our sector, and I look forward to continuing that work with our members over the 
months ahead.

Gareth Sherry | National Manager, Irish Wood & Interiors Network

From market 
exposure to 
practical action

Gareth Sherry, National Manager
Irish Wood & Interiors Network

gareth@iwin.ie
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26   PROFILE  |  P&L Group

For architects and interior designers, successful joinery 
depends on translating design intent into buildable, 
beautifully executed spaces. With in-house design, 
manufacturing, project management and installation, 
P&L Group is positioned to deliver complex fit-out 
packages from concept development through to 
final sign-off.

There is a particular kind of knowledge that comes 
from having spent years actually making and installing 
things. A detail can work perfectly well on a drawing and 
still prove difficult to manufacture, transport or fit on a 
live construction site; equally, a relatively small decision 
made early in the design process can make an enormous 
difference to programme, quality and installation further 

down the line. That understanding has been central to the 
development of P&L Group.

Founded in 2004 as a labour-only carpentry business, 
the Co. Meath company has spent more than two decades 
steadily expanding the role it plays on construction 
projects. Carpentry led into joinery; joinery into larger and 
more complex packages; and those packages increasingly 
demanded greater involvement in design development, 
production, logistics and project management. Today, 
P&L works across residential, commercial, hospitality and 
restoration projects, taking joinery and fit-out packages 
from technical development through manufacture and 
installation to final sign-off.

The change has been gradual rather than dramatic: a 

P&L Group: from carpentry roots  
to design-led joinery and fit-out
For architects and interior designers, successful joinery depends on translating design intent into 
buildable, beautifully executed spaces. With in-house design, manufacturing, project management 
and installation, P&L Group is positioned to deliver complex fit-out packages from concept 
development through to final sign-off.

An open, light-filled central atrium at The Sorting Office, Dublin is part of a seven-storey mixed use building by Marlet Property Group

www.irishcontractinteriors.com/interviews-profiles
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business growing by repeatedly taking responsibility for 
more of the job. Although the scale and sophistication of 
its projects have changed considerably, the company’s 
carpentry background remains important. It still informs 
the way P&L thinks about detailing, coordination and, 
ultimately, whether something can actually be delivered 
well on site.

From design intent to finished space
For architects and interior designers, one of the recurring 
challenges with bespoke interiors is bridging the gap 
between design intent and what can practically be 
manufactured and installed. P&L’s answer has been 
to bring those disciplines closer together. Its internal 
structure now encompasses estimating and tendering, 
design and development, purchasing, production 
and project management, supported by workshop 
manufacturing and site installation teams. The intention 
is to create a continuous line of responsibility rather than 
passing a package between disconnected stages, with the 
company acting as a single point of contact from tender 
and design development through to completion.

That involvement can begin well before anything 
reaches the workshop. P&L’s project workflow starts with 
collaboration with architects and design teams, reviewing 
details and samples, producing construction information 

and considering value engineering where appropriate. Its 
in-house design team then develops technical submittals, 
production schedules and workshop drawings before the 
information moves into manufacture and eventually to the 
site team.

The process reflects a fairly straightforward principle: 
decisions made at the drawing board need to take account 
of what will eventually happen in the factory and on site. 
For a high-volume residential development, that could 
mean ensuring hundreds of kitchens or wardrobes can be 
produced consistently and installed to programme. In a 
bespoke commercial or hospitality interior, the challenge 
may be intricate detailing, materials, interfaces and 
finishes. Different projects demand different solutions, but 
the underlying discipline remains the same.

It is also where P&L’s roots become an advantage. 
Practical carpentry experience encourages a focus not 
only on what a detail should look like, but on how it is 
assembled, transported, coordinated and finished. The 
company’s development has effectively put a much 
broader technical and managerial structure around that 
hands-on knowledge.

“For architects and interior designers, 
successful joinery depends on 
translating design intent into 
buildable, beautifully executed spaces.”

>>

www.irishcontractinteriors.com
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36   PROFILE  |  Diamond Tools

Building partnerships 
through precision
Diamond Tools and Woodworking Machinery Ireland managing director Seamus Brennan joins 
editor John Legg on a visit to Rossleighan Furniture in Portlaoise, where more than three decades 
of practical manufacturing experience have shaped a business built on efficiency, careful 
investment and long-standing relationships.

Rossleighan Furniture founder Robert Dempsey, with son Dean

www.irishcontractinteriors.com/interviews-profiles
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For Diamond Tools, every customer is different, but the 
principles remain remarkably consistent. The company’s 
role extends far beyond supplying machinery. 

By understanding how manufacturers operate, 
identifying production challenges and providing ongoing 
technical support, it aims to help businesses improve 
efficiency and remain competitive for years to come.

Few companies illustrate that philosophy better than 
Rossleighan Furniture.

A different way of thinking
The contrast with many modern manufacturing 
businesses becomes apparent within minutes of arriving 
in Portlaoise.

Where some manufacturers are driven by engineering 
theory, Rossleighan founder Robert Dempsey views 
business through the eyes of someone who has spent 
more than thirty years solving practical problems 
on the workshop floor. His delivery is direct, his 
humour unmistakably Irish and his stories frequently 
carry observations that are both entertaining and 
surprisingly insightful.

Beneath the banter, however, lies a carefully considered 
business philosophy that has guided Rossleighan 
Furniture since its beginnings.

“I started here in Portlaoise about thirty-three years ago,” 
Robert recalls. “I got married, I was already doing a few 
extras and I reckoned if I couldn’t make a pound a day for 
myself I’d nothing to lose by trying.”

From those modest beginnings the business has 
grown steadily without chasing expansion simply for its 
own sake. Today Rossleighan remains firmly focused on 
supplying the trade, manufacturing doors, components 
and bespoke joinery for customers throughout Ireland.

“We supply the trade – trade only,” Robert says with 
characteristic bluntness. “Stay in your own lane. There’s 
enough work there if you look after it.”

Efficiency through machinery
That straightforward philosophy has influenced every 
investment decision the company has made.

Rather than employing large numbers of people, 
Robert has consistently invested in machinery, building 
a relatively small team capable of producing significant 
volumes of work efficiently and consistently. Throughout 
the factory almost every machine has its own dedicated 
role, minimising changeover times and allowing operators 
to become highly proficient in individual operations.

His familiar phrase, “machines over men”, inevitably 
raises a curious smile, but Seamus is quick to explain its 
true meaning.

“People sometimes hear Robert say that and think 
it’s about replacing people,” he says. “It isn’t. It’s about 
making the best use of skilled people. Good operators 
are increasingly difficult to find and when you have them 
you want them adding value rather than wasting time 
on inefficient processes. Modern machinery gives them 
that opportunity.”

Robert agrees.
“If I buy a machine it’ll work a Bank Holiday, it won’t ask 

for overtime and I don’t have to convince it to come in on 
a Saturday,” he jokes, before returning to the serious point. 
“If one machine is set up for one job and the next machine 
is set up for the next job, the work just keeps flowing.”

That philosophy has been particularly evident over the 
past two years, during which Rossleighan and Diamond 
Tools have embarked on a significant programme of 
machinery investment and workshop modernisation.

The first stages have already seen the installation of 
a new SCM Morbidelli M100 CNC machining centre and 
an SCM Gabbiani S95 beam saw. Both machines have 
become important parts of Rossleighan’s production 
capability, bringing greater efficiency, accuracy and 
capacity to key areas of the factory.

And the programme is continuing. Rossleighan has now 
signed off on an order for a further five machines, adding 
to what is already an extensive range of SCM equipment 
operating throughout the business.

“I often say that buying a machine 
should solve a problem. If you 
haven’t identified the problem 
properly, the machine won’t solve it”
Seamus Brennan

www.irishcontractinteriors.com
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– Rates per insertion
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– Please send copy as finished PDF (+ 3mm bleed)  by the deadline 
– We can produce copy for you without charge – enquire when booking
– Discounts: 6x insertions = 5%, 12x insertions = 10%

Inside front cover – £750
297h x 210w + 3mm bleed 

Back cover – £775
297h x 210w + 3mm bleed
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Double page spread – £950
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Fourth Banner – £195
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PERFECT COMPANY FOR 
THE COLOUR OF THE YEAR
As a basic colour, Cloud Dancer stands for the endless possibi-
lities offered by a blank canvas. If a monochrome application 
appears too monotonous for your taste, you can combine the 
Pantone Colour 2026 with powdery pastel nuances. Carpenters 
/ cabinet makers can fi nd the matching furniture edgings in 
Europe‘s largest immediately available range of edgings at 
OSTERMANN.

For further information, go to www.ostermann.eu and type in

SERVICE, DIVERSITY AND SPEED: THAT IS OSTERMANN.
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Your Trusted Partner For Quality Edgebanding

Tel: 028 9264 6688 | Web: www.camco.uk | Email: orders@camco.uk

THE PERFECT MATCH, EVERY TIME
EGGER | FINSA | KRONOSPAN

M
A
DE IN BRITAIN

 • M
A
DE IN BRITA

IN
 •

 

M
A
DE IN BRITAIN

 • M
A
DE IN BRITA

IN
 •

 

3 IN-HOUSE
PRODUCTION
MACHINES

Camco_JA.indd   1Camco_JA.indd   1 11/12/2025   12:4311/12/2025   12:43

www.irishcontractinteriors.com

http://www.ostermann.eu
http://www.ostermann.eu
http://www.camco.uk
mailto:orders@camco.uk
http://www.irishcontractinteriors.com


Advertising
WEBSITE

Notes:
– Rates per calendar month
– Sizes in pixels, W x H 
– Accepted file types are png, jpeg and gif
– Animated gifs max length 5 seconds
– Please send copy by the stated deadline 
– We can produce copy for you – please enquire at the time of booking 
– Discounts: 6 months = 5%, 12 months = 10%

Homepage
Large Leaderboard Banner – 970w x 90h  

(max 3x rotating)

£300

Billboard Banners (4) –  970w x 250h  
(max 3x rotations per banner position)

Positions:

1–£195

2–£175

3–£150  

4–£125 Article pages  >
Side Banners
400w x 600h

(max 3x rotating)

Positions:

1–£125

2–£115

3–£100

4–£75

Article Banner

400 x 600

Article Banner

400 x 600

Article Banner

400 x 600

Article Banner

400 x 600

1

2

3

4

www.irishcontractinteriors.com

970 x 90

970 x 250

970 x 90

http://www.irishcontractinteriors.com


	

Irish 
Contract 
Interiors
ISSN applied for.
© 2026-2027 Media 66 Ltd 
All rights reserved

www.irishcontractinteriors.com

36 Castleham Business Centre East,
Stirling Road, St Leonards-on-Sea,
East Sussex TN38 9NP
United Kingdom

Lisa Williams
Business Development Manager
+44 (0)1424 834829
lisa@media66.net

Sarah Wilson
Media Sales Executive
+44 (0)1424 834008
sarah@media66.net

Chloe-May Brown-Coe
Media Sales Executive
+44 (0)1424 834567
chloe@media66.net

Contacts
James Ash
Studio manager
studio@media66.net

Nyall McCurrach
Digital manager
digital@media66.net 

Steve Merrick
Copy & distribution manager
production@media66.net

Wendy Williams
Accounts  
accounts@media66.net

EXCLUSIVE DISTRIBUTOR IRELANDWoodworkers is a family run business established by the Milofsky family in 1969. 

We pride ourselves on quality service and a knowledgeable and passionate staff. 

We really love what we do and are always willing to help you fi nd the right materials for your job.

Only stockists in Ireland 
for the  Shinnoki  factory  
lacquered veneered mdf

Exclusive dealer in Ireland for 
HTS Ribbed fl exible panels

Stockist of Master Oak sheets  2800 
x 2070  x 18mm that  offer the best  

solution for commercial interiors

Tel: (01) 490 1968    Email: sales@woodworkers.ie

www.woodworkers.ie
1-10 Mount Tallant Avenue, Terenure, Dublin D6W DX94

Carved and embossed hardwood 
mouldings that add a timeless look to  

interior furnishing

Radiator screening panels, many 
choices of patterns, always in stock

Stockist of Button Fix 
concealed panel fi ttings
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O V E R  1 0 0  Y E A R S  S U P P L Y I N G  T H E  I R I S H  M A R K E T

POWERED BY HETTICH
BUILT FOR EVERYDAY EXCELLENCE

Introducing FGV hinges and drawers to Ireland,
exclusively from N.A.A. Part of the Hettich Network, FGV combines

proven engineering with outstanding everyday value.

NOW AVAILABLE:
Unilux Drawer System
Integrata E Concealed
Hinges

w w w . n a a . i e

N.A.A. Ltd
Talk to your N.A.A.
representative today

Email: info@naa.ie
01-4600064
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DRIVING MAGINN FORWARD
At Maginn Machinery, the passion and commitment that built our business 
continue to thrive through the next generation - bringing fresh ideas, modern 
strategies, and a forward-thinking approach to every department.

Our young and dynamic team is leading the charge across service, sales, digital, 
tooling, and operations - combining experience with innovation to ensure we’re 
not just keeping up with the times but staying ahead of them. From embracing 
digital transformation to expanding our online presence, improving customer 
experience, and streamlining processes, this new wave of leadership is focused 
on building smarter, stronger connections with our customers.

Rooted in tradition, driven by innovation - the Maginn spirit continues.

Service is the foundation of 
what our success is built on
ABOUT SERVICE: We are proud to have Sean O’Sullivan 
as our Service & Quality Manager - bringing passion, 
experience, and a customer-fi rst approach to everything 
he does. With his deep technical expertise and commitment 
to service excellence, Sean plays a key role in ensuring that our customers always 
receive the highest level of support. Sean is now supported full time by Peggy 
Brosnan who looks after service and technician co-ordination. With our new service 
portal, we can now streamline the following services for our customers. Our service 
department continues to offer comprehensive support, simply email service@
maginn.ie or Scan the QR code and book your service.

• Preventive Maintenance: Regular servicing for optimal machine performance

• Breakdown Assistance: Priority response to triage issues

• Helpline Service: Phone support & remote log in to minimize downtime

• Machine Relocation: Professional dismantling, transportation, and reassembly

• Operator Training: On-site training to maximize equipment effi ciency

• Spare Parts Supply: Quick access to essential components

Our commitment to excellence ensures that our customers receive reliable service 
and expert support, keeping their operations running smoothly.

t: +353 (01) 450 4111   e: info@maginn.ie

www.maginn.ie
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By Edit Office

Sound AbsorbingRecycled Fire Resistant OEKO-TEX Certified

Acoustic Solutions 
for Modern Interiors

Unlock premium acoustic solutions with Acoustic 
PET materials from Koala Acoustics and Texfel. Edit 
Acoustics supplies everything from raw PET sheets to 
bespoke wall panels and ceiling systems, combining 
acoustic performance with contemporary design.

Manufactured and stocked in Ireland, with over 
€500,000 of stock held in Dublin, we offer reliable 
supply, fast turnaround times, and consistent service.

Manufactured from recycled materials and precision 
cut using CNC technology, the collection is available 
in 24 colours, giving designers, furniture joiners, and 
fit-out specialists the flexibility to create quieter, more 
refined commercial spaces.

EXPLORE THE FULL KOALA ACOUSTIC COLLECTION
• Freestanding Screens 
• Desk Mounted Screens
• Bench Screens
• Wall Panels
• Workspace Dividers 

• Planters 
• Ceiling/Wall Tiles
• Grids
• Booths
• Lighting

• Pin Boards
• Stools
• Wooden Slats

Unit 523 Greenogue Business Park, Rathcoole, Co Dublin, D24 RY89 www.editoffice.eu

Thoughtfully designed acoustic 
solutions balancing aesthetics, 
performance and sustainability.

Made in Ireland Built to Last

+353 (0)1 443 3599

FROM COMPLEXITY TO CONTROL
How Irish manufacturers are scaling without expansion

THE CHALLENGE
✓ Fragmented processes between sales, design and production
✓ Poor visibility of performance and bottlenecks
✓ Over-reliance on manual workarounds
✓ Increasing cost pressure and ineffi ciencies
 Improving visibility and alignment across teams

THE APPROACH
✓ Structured process mapping and workfl ow redesign
✓ Alignment of teams across the full value chain
✓ Integration of digital systems
✓ Development of internal capability and ownership
 Structured environments that support performance

THE IMPACT
✓ Increased production output by up to 50%
✓ Lead times reduced signifi cantly
✓ Improved on-time delivery performance +31%
✓ Enhanced control and visibility across operations

A practical perspective on operational transformation in the Irish manufacturing and interiors sector
Across Ireland, many manufacturing and interiors businesses are facing increasing pressure on margins, lead 
times, and operational performance. 
Yet in many cases, the opportunity for improvement already exists within the current operation - hidden in 
processes, workfl ows, and decision-making structures.

A Different Approach to Transformation
Unlike traditional consultancies, Pembroke Alliance works with businesses to implement practical, structured 
improvements grounded in real operational experience. The focus is not just on identifying opportunities, but on 
delivering measurable outcomes and building long-term capability.

“Pembroke Alliance brings practical experience, w� king 
al� gside � r team to impr�   h�  the business operates. 

Implementing a Culture of CI has been � e of the most 
impactful decisi� s � ’�  made as a leadership team.”

+353 86 252 5127 hello@pembrokealliance.com www.pembrokealliance.com
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Publishing Schedule & Deadlines

Issue No	 Issue title	 Booking deadline	 Copy Deadline	 Published

12	 January-February edition	 December 16th	 December 18th	 January 15th

13	 March-April edition	 February 17th	 February 19th	 March 15th

14	 May-June edition	 April 16th	 April 21st	 May 14th

15	 July-August edition	 June 18th	 June 23rd	 July 15th	

16	 September-October edition	 August 20th	 August 25th	 September 15th

17	 November-December edition	 October 22nd	 October 27th	 November 15th

18	 January-February 2028 edition	 December 15th	 December 17th	 January 14th	

Advertising and editorial deadlines for forthcoming issues are listed below.

Booking and copy deadlines cannot be amended.

John Legg
Editor
07764 650656
john@media66.net

Gemma Lochhead
Assistant Editor
gemma@media66.net
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